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When you infuse yourself in your brand and business, it’s important to be yourself.  
People will be able to see right through you if you are trying to be something you just 
are not, which is why I came up with this worksheet! 

The goal of this worksheet is to help you start to list out some things that make you who 
you are.  Don’t be afraid to show the true you.  You will be surprised how much more 
people will be able to connect with you if you are genuine and show your flaws.  Start 
thinking about what makes you who you are: your values, beliefs, guilty pleasures and 
quirks.  By being real and true to yourself, you will be able to connect with your clients 
(the ones you actually want to work with) because they will want to connect with you. 

List out 10 things that make you who you are - these can be things you love, guilty 
pleasures, beliefs/values, quirks, etc.  These little things are what are going to connect 
you with your customer and create a bond. For example, one of my guilty pleasures is 
that I love mascara. If it’s new I have to try it.  Don’t be shy sharing the little nuggets of 
your with your ideal client.  If you love it, share it. 
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Once we have these items listed out, we can start to work on how to incorporate these 
things into our brand.  These can be shared via an About Page, social media, blog posts, 
etc.  Anything to help your client connect with you on a personal level!
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