
		
		
Planning Session Cheatsheet 
  
A planning session is the perfect time for you to get your client fully invested in 
working with you. It’s best to hold this meeting in person, and I make sure this is 
a complimentary appointment. You have to build trust first, remember?   
  
Here are a list of must have questions for your planning session. Feel free to add 
some depending on what you photograph if you feel something is missing. But 
these are the main ones.   
  
§  What are your goals for the session? 
§  Who is being photographed? 

§  Is the session for a special occasion? 

§  Does the client have specific ideas for the shoot? 

§  Favourite things about the person/subject being photographed 

§  Where will you display your portraits? 
§  What colors are in your home?  

§  How would you describe your style (personal & home)? 

§  Did you have a chance to look at my pricing? 

§  Do you have any additional questions? 

§  When would you like to schedule your session? 
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 **Make sure to take the session fee at the planning session to reserve their 
session date. 
 
How to sell your client on a planning session:  
 
I always let my client know that this is a complimentary appointment I offer to 
make sure I am the right photographer for them.  
 
You want to make sure you don’t make this about you – it’s about your client and 
going out of your way to make sure you give them exactly what they want. 
 
Pro Tip: Learning about the client’s home and style makes it easier for you to 
create work that matches with that and can hang on their walls! 
  
Pro Tip: When you’re talking with a client make sure to ask leading questions and 
then list to their answers. Don’t feel like you need to add your own small 
anecdotes to their story (sometimes it’s better to be quiet!). People love to talk 
about themselves, and you might just learn something about them you didn’t 
know that will help with your session.  
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